Sales Secrets For

success In The
Worksite
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Sales and Enroliment Services for Long Term Care Insurance
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LTCI Experience?
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Obstacles to Success

Sales ISSsUes
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System Issues

Generating multi-carfer propesals
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Sales Issues
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How Have You Gotten In

Front of Employers?




Success Depends on

the First Sale
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What's Included In
Education?
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| earn What?

Persenal experiences with leng-term care
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Expectations
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Creating Thoughts

Ipligrlaee rrlasel, 9. o ciiireie Wial 28 1fe) en'zangle; VEIVERS)
To lnvalve onegseli wiin) gl,ru,her; pgl,ruc]pate: EHUEYEN
corVverseion,

cis-cov-ar - Vv, 1. To fincl iruiry to realize, 2, To ggialr)
“rniowlecdge i) 9 Ml conversaior, seer crl, siudy or refleciior).,
3. To ge "he first to firicl, l2zirn of, or o serve, /L Process of

l2zirriirig; ner quesiions rielped discover

—
(—-
:_
qD
(—-
X
S
(—
:_



Develop a Presentation

With Questions
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‘Realizations”
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‘Realizations”

It S| easy to Ignore this planning, but 30% e the
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‘Realizations”
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‘Realizations”
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“Realizations”

\Working caregivers utilize more healthcare services than
NeN-caregivers pushing up premiums.
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Top Ten Tips

Open deors with information business owners need to

understand.

Den't provide prices without first engaging the employer with
education.

Denit talk alheuiinsurance Cariers or producis duing the st
NEELINGS

FOSIHERNRHIECIEC HICEORNASIaNES CHIEEENOIREIIRENBIOYEESY
Esizlolisel cnel pelicln capiiral of e seles groeess),

Sulled reigoart i trie firsi reatire el treisitlorn to savwiref <
sepfole of trie edicaiion Youl Use weier you enroll emoJO/ees

11

flgage emgloyers 0y asiing cuastiorns agout things |

LJOLIT,

l_l

fley cere

h'ﬂ

et

(‘D

/

Apectations inrougnout ine seles groces:

]

(@
()
(@)
U]

srow riow soending a litile rorey locks i S]mpll'f]ed

underwiritirig.

\5< for an agrezmernt to meake a decision 0y cnoosing one of
nree options



Replicating Success
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